INTERVIEW & T I P S

QUESTIONS

F o r F i n d i n g T h e R ight R ealtor

1

How long have you been in the business?

2

What’s your average list-price-tosales-price ratio?

3
4

5

If an agent has worked for over 5 years as a
full-time real estate agent, they are likely a great
candidate for your business.

This question should give you insight into how the
potential agent handles negotiations.

6

Navigating the home buying process is tricky.
Take advantage of the help, and look for
someone who can guide you through every
aspect from appraisals to inspections.

7

What separates you from the
competition?
Many agents have additional certifications or are
members of associations. Continued education
can be a major plus and show the real estate
agent is serious about the work they do.

How do you set realistic expectations?
You want to be on the same page as your Realtor
and an agent with a good answer is someone
who has been in the business for a while.

Does the buyer or seller typically cover
your agent fee?
Knowing how your agent is paid and how
much is crucial. Typically Seller’s will pay the
agent’s commission, which is around 6%. This
is a negotiable commission, but know that
commission is an agent’s livelihood.

How can i contact you in an
emergency/when will you be available?
It’s important to establish boundaries, and
understand exactly when you can expect to have
access to your real estate agent.

Will you help me find a home inspector,
appraiser, and title company?

8

What kind of guarantee can you offer?

9

What haven’t i asked you that you
think i should know?

Typically contracts offer an exclusive listing or
buyer agreement. Never sign a contract that an
agent can break but you can’t.

Opening up the floor to your agent could get
them talking, which gives you an opportunity to
see if they really want your business.
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